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SBAC BANK

SM Amzad Hossain, chairman of South Bangla Agriculture and Commerce Bank, opens the 62nd branch of the bank at Fakirhat in Bagerhat
yesterday. Md Golam Faruqgue, managing director, was also present.

America's missing workers:
matching jobs to the jobless

AFP, Washington

A few years ago, Derek Hobbs could not find a
job. He had three strikes against him: his age, 55,
a criminal record, and a drug addiction that kept
him out of the formal workforce for more than
25 years.

When he decided to turn his life around,
most employers dismissed him without a
thought. Determined to succeed, Hobbs turned
to an innovative program specializing in match-
ing people facing employment challenges, to
available jobs.

"They actually give people with those strikes
against them a chance," he told AFP.

Hobbs is just one example of a growing prob-
lem in the US economy: companies unable to
find workers with the right skills to fill open
positions, and workers who can't find a job
because they have the wrong skills.

The program Hobbs attended is in an impov-
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erished area of Philadelphia, the neighborhood
featured in the popular Will Smith sitcom from
the 1990s, "The Fresh Prince of Bel-Air": an area
so dangerous his mother sent him to live with
wealthy relations in California.

The West Philadelphia Skills Initiative
(WPSI) is unique among employment training
programs. It has a hyper-local focus, with work-
ers coming only from the area known as
University City, and it trains workers for jobs
that already existin the area.

This 2.4 square mile area houses two presti-
gious universities, research hospitals and
numerous businesses. But 31 percent of resi-
dents live below the poverty line.

While Hobbs had a good work history as a
young adult, "from the early 90s through 2012 |
was an addict,” he told AFP.

Like him, many West Philadelphia residents
do not have a solid habit of work. A key chal-
lenge is to loosen the "glue" that holds them in
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Participants collaborate on an assignment in a workshop at the West Philadelphia Skills

Initiative in Pennsylvania.

place, surrounded as they are by friends and
neighbors who don't work, according to Sheila
[reland, who ran the WPSI program for many
years.

With the LIS economy creating new jobs at a
solid pace of close to 175,000 a month, and with
unemployment at 4.1 percent, lower than it has
been in 17 years, companies nationwide com-
plain they cannot fill openings, even for jobs
that do not require advanced skills.

The country has over six million unfilled jobs,
the most since the government first began col-
lecting data in December 2000, and yet many
workers have given up looking and left the
workforce, or are working part time because they
cannot find a full-time position.

The typical response when workers are hard
to find is to raise wages and benefits, but wage
growth has been stagnant or tepid at best, just
slightly higher than inflation.

Economists disagree on the primary cause of
this mismatch between skills and available jobs -
- and some say companies simply need to raise
wages to attract older or discouraged workers
back into the labor force.

But new programs have sprung up to resolve
the disconnect.

Traditional unemployment and retraining
centres offer courses in things like computer
skills, and then send workers out into the market
in the hope they will find a job.

But more programs like WPSI are being devel-
oped to give workers the exact skills employers
need. Many partner with community colleges to
tailor the training to specific fields where open-
ings already exist, such as nursing and health
care.

The lack of workers is a drag on the US econ-
omy that could get worse.

Economist David Wiczer of the St Louis
Federal Reserve Bank said having workers poorly
matched to jobs mean lost wages and lost
growth that accelerates over time.

Poorly matched workers "are paid less, their
pay grows less, and they are more likely to leave,”
he told AFP. These mismatches "tend to persist
quite a long time," and over 15 years they are
getting paid $120,000 less, which is $120,000
they are not spending in the economy.

Are China's cars finally going to
make inroads in Western markets?

REUTERS, Beijing

After a decade of development, often through
buying or benchmarking foreign technology
and know-how, Chinese automakers are
looking with greater ambition at selling their
cars in major Western markets.

Improvements in car design, technology
and marketing at firms including Geely,
GAC Motor and Great Wall Motor have
brought them a bigger share in their home
market, the world's largest, and give them a
better chance of survival in competitive
markets in Europe and the United States.

Once distant dreams of staking a claim in
Western strongholds may now be edging
nearer. “We have in the Western world an
outrageous arrogance. We think we're ahead.
It's going to change,” says Alain Visser, Senior
Vice President of Lynk & Co, a new brand set
up by Geely. “China is passing you at a speed
that in our arrogance we don't even see,”
Visser told Reuters earlier this month.

Hangzhou-based Geely, which owns
Volvo Cars and Lotus and makes London
black cabs, has its sights set on selling cars in
Europe in 2019 and the United States a year
later. The Lynk & Co brand, set up in Sweden
with Volvo, will spearhead its attack.

Geely plans only to sell 'green' cars -
conventional hybrid, plug-in hybrid and
all-electric models - in those markets, and
would primarily sell through directly-
owned stores and online rather than
through traditional dealer franchises. It
could also offer cars for rent via a subscrip-
tion model similar to Netflix and Spotify.

GAC Motor, whose parent Guangzhou
Automobile Group partners Honda Motor,
Toyota Motor and Fiat Chrysler in China, may
beat Geely to the US market, eyeing entry by
end-2019. Butunlike Lynk & Co, GAC is more
likely to sell through a traditional distribu-
tion network of franchised retail stores there.

It's taken Chinese automakers years to
get this far, and, to be sure, there will be
significant road bumps.

“A key obstacle in markets like the United
States is a consumer bias against Chinese-
made goods,” said Jeff Cai, a Beijing-based
senior director at JD Power & Associates.
"Our research found most US consumers
think China is a third-world country that
builds low-quality products.”

There's also the thorny issue of China's
trade surplus with the United States - an
imbalance high on US President Donald

Trump's radar. Cars shipped in from China
would likely increase that surplus. Geely's
Lynk & Co aims to open its own flagship store
in Berlin in the second half of 2019, and a
similar outlet in San Francisco in 2020.

In some US states, which don't allow
direct selling, Lynk & Co plans a subscrip-
tion-based sales model, renting cars to
consumers on contracts as short as a month.
Those deals will include insurance, warranty
and other benefits.

Visser says Lynk wants to test this unconven-
tional retail model because it reckons around a
quarter of revenue is lost through the tradi-
tional distribution business in dealer margins
and discounting. He expects to recoup more
than halfthose 'losses’ by selling direct.

Some of those savings will be passed on
to customers by selling Lynk & Co cars at a
more affordable price, Visser said, adding
Lynk & Co aims to sell 250,000 vehicles a
year across Europe and the United States -
though he gave no firm timescale for that.

In the United States, selling direct could
put Lynk & Co on a collision course with the
politically powerful National Automobile
Dealers Association (NADA), the lobby
group for franchise dealer operators.

While Visser says NADA has "unbeliev-
able power”, he believes dealers will eventu-
ally come around to Lynk & Co's retail
model as it would likely be franchise dealers
who get to service Lynk & Co cars, carrying
out repairs and regular maintenance - and
that's where dealers make most money.

For its part, GAC Motor is looking at the
possibility of building out its overseas pres-
ence from the US northeast, two people
close to the company said.

That region, including Massachusetts,
Connecticut, Maine and New York, is seen
as being more open to foreign cars and to
the sport-utility vehicles (SUV) that GAC
Motor plans to sell, they said.

The company said it has not yet decided a
LIS entry point, but would more likely opt to
build a sales network with franchise dealers
or join an existing dealer group.

GAC Motor - which says it has developed
rather than acquired its technologies - said it
was conducting market research to deter-
mine the brand's positioning and identify
products for its US business.

Its first US offering is likely to be an SUV
sold in China as the Trumpchi GS8. Given
the political sensitivities, the model will be
renamed for the US market.
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MERCANTILE BANK
Md Quamrul Islam Chowdhury, additional managing director of Mercantile Bank, opens
the 124th branch of the bank at Chitoshi Bazar in Chandpur yesterday.

Some Canada exporters say

New Yorkers plead quilty to ‘movie-like' bank heists

Nafta talks impacting business

AFP, Ottawa
Nearly one in four Canadian exporters
believes the tense ongoing renegotiation of
the North American Free Trade Agreement
is impacting operations, according to a poll.
"Canadian exporters have many rea-
sons to be fearful and to pivot their busi-
ness strategies right now," said Export
Development Canada, the public agency
which published the results.
"Anti-trade rhetoric continues to domi-

nate the headlines; major trade agree-
ments are being renegotiated or scuttled
and there's a real-time threat to Canada's
relationship with its largest trading part-
ner," Canada's export credit agency said,
referring to the United States.

The survey showed that 23 percent of
Canadian businesses said they were "feel-
ing negatively" about negotiations to
rewrite Nafta, the free trade agreement
between Canada, the United States and
Mexico.

AFP, New York

Four New Yorkers have pleaded guilty to blow-
torching their way into bank vaults and making
off with more than $5 million in burglaries lik-
ened to a Hollywood movie, US officials said
Friday:.

Michael Mazzara, 45, Charles Kerrigan, 42,
and Anthony Mascuzzio, 38, assisted by
Christopher Kerrigan, 40, stole more than $5
million in cash, jewellery, collectables, and other
valuables from bank vaults and safe boxes, prose-

cutors said.
The burglaries took place in Brooklyn and

Queens in April and May last year. All four
pleaded guilty at separate Manhattan federal
court hearings and will be sentenced next year,
prosecutors said. They face the prospect of years
behind bars.

"Like a scene from a movie, these defendants
used blow torches to cut into bank roofs, and
subsequently vaults and safe deposit boxes, to
steal more than $5 million in cash and customer
valuables,” said acting Manhattan US Attorney
Joon Kim. The defendants cut through the
banks' roofs and vaults with acetylene torches --
targeting an HSBC bank in Brooklyn and a
Maspeth Federal Savings Bank branch in Queens.

In Queens, they hid their crimes by building a
plywood shed on the roof.

Breaking open deposit boxes, they snatched
more than $600,000 in cash and more than $4.3
million in diamonds, jewellery and other valu-
ables, prosecutors said.

At the time of their arrest in July 2016, New
York's then police commissioner Bill Bratton
likened the burglaries to scenes from the movie
"Heat," calling their work "well organized, metic-
ulous and elusive to law enforcement.”

The 1995 film, starring Robert de Niro and Al
Pacino, follows a group of hardened bank rob-
bers who mistakenly leave behind a clue.
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SINGER BANGLADESH
Kabir Bin Anwar, director general of the Prime Minister's Office (PMO) and project director of a2i Programme, and

Mokbulla Huda Chowdhury, sales director of Singer Bangladesh, attend a deal signing ceremony at the PMO in
Dhaka yesterday. Teachers and students can now purchase Dell and HP branded laptops in easy instalments with
zero interest for up to 10 months from any Singer outlet across the country.

Second bitcoin futures debut could
lure volume to wild market

REUTERS, New York

Bitcoin investors expect futures volumes
to perk up when CME Group Inc, the
world's largest derivatives exchange
operator, launches its own contract to
wager on the cryptocurrency on Sunday.

The second US bitcoin futures
launch is seen as another step towards
big institutional investors warming up
to a volatile asset that had until
recently been accessible only wvia
largely unregulated markets.

Like the futures contract launched
last week by rival Cboe Global Markets,
CME's will be cash settled. But it will be
priced off an index of data from several
cryptocurrency exchanges, instead of
just one.

“The CME contract is based on a

broader array of exchanges,” said
Matt Osborne, chief investment offi-
cer of Altegris, a $2.5 billion alterna-
tive investments provider based
San Diego, California. "So there is a
possibility that the CME contract may
generate more interest and more
volume."The January CME contract
will trade on.

Bitcoin has drawn attention for its
eye-popping price gains, but it is also
notoriously volatile. Bitcoin exchanges
and digital currency wallets mean-
while have struggled with issues like
outages, denial-of-service (DDoS§)
attacks and hacks.

Bitcoin hit another record high on
Friday near $18,000 on the Luxembourg-
based BitStamp platform, and has soared
roughly 1,700 percent so far this year.

Chicago-based Cboe's bitcoin
futures surged nearly 20 percent in
their debut on Monday, and more than
4,000 contracts changed hands by the
end ofthe4:15 p.m. EDT settlement.

But the trading volume in the one-
month contract, which expires in
January, fell to just around 1,500 con-
tracts the next day. By Friday, volume
had stabilized at roughly more than
1,000 contracts.

In contrast, trading volume in the
Cboe volatility index futures typically
runs in the tens of thousands to more
than 100,000 contracts, market partici-
pants said.

The decline in bitcoin futures volume
had been expected, analysts said, given
concerns about the cryptocurrency's
underlying volatility:.



